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THANK YOU for considering Florida Real Estate Places
to help you sell your home.

Selling a home is more than a transaction—

it's a major life decision.

My commitment is to provide you with expert
guidance, strategic marketing, and personalized
service to help you achieve the best

possible outcome.

With over 30 years of experience in the Florida
real estate market, | understand what it takes to
position your home for success and attract

the right buyers.

Whether you are moving across town or across
the country, | am here to make the process

seamless from start to finish.

| LOOK FORWARD TO WORKING WITH YOU! )

K |
|
Jalade—5
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FLORIDA REAL ESTATE PLACES

Florida Real Estate Places is a locally owned and

operated real estate brokerage with deep roots in

REAL ESTATE PLACES the Disney World Area and Four Corners.

Tamara J. Beckel, Realtor We are dedicated to helping home sellers achieve
e 941-233-4646 exceptional results through proven strategies, local
expertise, and personalized service.
!""'7:i@FREPHomes@gmail.com
—_;_—k-;.daR B Pl Our mission is simple: to sell your home for the
il e highest possible price, in the shortest amount of
=

time, with the least amount of stress.

ABOUT THE BROKER

Tamara J. “Tami” Beckel, Broker of Florida Real Estate Places, has built her career around one of the most
coveted lifestyles in the country — coastal Florida living. After launching her real estate career in 1992 and
earning a reputation for exceptional client service, she purchased her first real estate brokerage near Disney

World in 1998, beginning a journey that would take her along both of Florida's beautiful coasts.

For over 30 years, Tami has served as Broker of Record for seven real estate brokerages across Central and
South Florida, giving her an intimate, firsthand understanding of the state’s most desirable coastal and YE ARS

waterfront communities.
OF FLORIDA
REAL ESTATE
EXPERIENCE

Her experience spans residential sales, Gulf and bayfront properties, oceanfront estates, owner-occupied

homes, vacation retreats, and specialized Disney short-term rental services.

She has also held a Florida Notary Public License since 2007.

LOCAL MARKET PROVEN SELLING SKILLED SELLER FIRST
EXPERTISE STRATEGIES NEGOTIATION PHILOSOPHY
Deep knowledge of the Disney Data-driven pricing, professional Aggressive negotiation to Your goals, your timeline,
World Area and the Four marketing, and targeted exposure protect your interests and and your success are
Corners real estate market. that deliver results. maximize your net proceeds. our top priority.
INTEGRITY ACCOUNTABILITY EXCELLENCE SERVICE RESULTS
Honest advice and We take responsibility We hold ourselves to Responsive, proactive We measure our success
transparent communication for the details so you the highest standards support from listing by the results we deliver
every step of the way. don’t have to. in everything we do. to closing. for our sellers.

FELORIDA REAL ESTATE PLACES

—— Find (}/ ouwr Flornida L L'L{iédf z;&
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PRICING
STRATEGY .

RNV

REAL ESTATE PLACES

Pricing your home correctly from the start

{

Tamara J. Beckel, Realtor is one of the most important decisions

e 941-233-4646 you'll make. The right price attracts more

@ FREPHomes@gmail.com buyers, creates competition, and helps
you sell faster for the highest price.

FloridaRealEstatePlaces.com

ANALYZE RESEARCH DETERMINE RECOMMEND
YOUR HOME THE MARKET VALUE RANGE BEST PRICE
We evaluate your home's We research recent sales, Using the data, we identify a We recommend the optimal
features, condition, upgrades, pending sales, and active price range that reflects current listing price to attract the
location, and unique selling listings of comparable market conditions and buyer most buyers and help you
points to understand its true properties in your area. demand for your type of home. achieve the highest return.

market value.

PRICING DO’S & DON’TS

@ Do price your home based on market data, “ Don’t overprice your home and expect buyers
not emotions. to negotiate you down.
@ Do consider recent sales of similar homes v Don’t compare your home to homes that
7’
in your neighborhood. are not truly comparable.
@ Do price competitively to attract more Don't ignore market feedback or low
buyers and showings. showing activity.
@ Do keep your price in line with the current \ Don’t wait too long to make a price adjustment
market conditions. if needed.
@ Do adjust the price if the market response W Don’t price based on what you need to make

isn’t strong. — price for what the market will pay.

THE BOTTOM LINE

The right price from the beginning generates more interest, more showings, stronger offers,
and a faster sale — putting more money in your pocket and less stress in your life.

FLORIDA REAL ESTATE PLACES

Find Your Florida Lifestyle. —

Pg2o0f13
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FLORIDA

REAL ESTATE PLACES

—

PRE-LISTING #

5
Simple steps that can help maximize value
and minimize stress.

CURB APPEAL & EXTERIOR DEEP CLEAN & DECLUTTER
Pressure wash driveway, walkways, and exterior surfaces Deep clean kitchens and bathrooms
Touch up exterior paint where needed Clean baseboards, ceiling fans, and vents
| Trim trees and shrubs | Shampoo carpets and area rugs
Refresh mulch and landscaping beds Wash windows and sliding glass doors
Remove dead plants and weeds Remove excess furniture
Clean windows and screens [ ] Organize closets and storage areas
Repair damaged fencing or gates Pack personal photos and memorabilia
Store garden tools and outdoor clutter Eliminate pet odors and pet items
Ensure exterior lighting is working Clear countertops and tabletops
Remove excess vehicles, trailers, or boats (if possible) Organize garage and utility areas
HIGH-ROI REPAIRS FLORIDA-SPECIFIC SELLER ITEMS
Replace burnt-out light bulbs Locate Wind Mitigation Report Locate hurricane shutter documentation
Repair dripping faucets Locate Four-Point Inspection (if available) Gather flood insurance information
Fix loose door handles and cabinet hardware Gather Survey (if available) Verify permit history for additions
Patch nail holes and minor drywall damage Gather Elevation Certificate (if applicable) or renovations
Touch up interior paint Obtain HOA or Condo Association info Confirm septic or well documentation
Replace damaged caulking Verify HOA approval requirements (if applicable)
Service HVAC system Confirm current HOA fees Order HOA Estoppel Letter
Address visible roof concerns Verify pool permits & equipment records when requested
Repair cracked tiles or flooring Gather roof replacement documentation Gather utility & maintenance records
Ensure all appliances are functioning properly
FINAL PRE-LISTING WALKTHROUGH
All lights operational : Beds made and staged Home ready for professional photography
Home free of odors Countertops cleared Home ready for showings
Personal items minimized Pets secured during showings
Need help deciding what improvements are worth making before listing?
We'll walk through your property together and help you focus on the @
updates that provide the greatest return on investment.

Tamara J. Beckel, Realtor FloridaRealEstatePlaces.com
BROKER / OWNER SERVING SARASOTA,

SIESTA KEY, LONGBOAT KEY,
. 941-233-4646 LAKEWOOD RANCH,

L ESTATE PLACES PALMER RANCH, VENICE,

RA"
SA o i
A FREPHomes@Hmall.com AND ELORIDAS GULF COAST
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FLORIDA

REAL ESTATE PLACES

OUR CUSTOM

Maximum Exposure. Maximum Value. Exceptional Results.

We combine local expertise, innovative marketing strategies, and a
concierge-level approach to showcase your home to the right buyers

and achieve the best possible outcome.

@ >
D —

A STRATEGIC APPROACH TO SELLING YOUR HOME

s a OOO < o«
3y - =y - & —

PRE-LISTING PROFESSIONAL TARGETED BUYER SHOWINGS & OFFERS &
STRATEGY PRESENTATION MARKETING EXPOSURE FEEDBACK NEGOTIATION
We analyze your home, Professional Your home is marketed We leverage our We manage showings We present and

negotiate offers
strategically to
obtain the best
terms and highest
net proceeds.

seamlessly and gather
feedback to refine
our strategy and
keep your home
positioned to sell.

photography, video, across multiple network of agents,
drone, and 3D tours
showcase your home
in the best possible

light.

the market, and

relocation partners,
and investors to
create maximum
buyer demand.

platforms to reach
qualified buyers
locally, nationally
and globally.

competition to create
a pricing strategy that
attracts buyers and
maximizes value.

WHERE WE MARKET YOUR HOME

@ 2 f < 2R {a)
MLS EXPOSURE ZILLOW & SOCIAL MEDIA EMAIL CAMPAIGNS AGENT & INVESTOR OPEN HOUSES &
3 g 5 REALTOR.COM MARKETING & NEWSLETTERS NETWORK PRIVATE SHOWINGS
Listed in the Multiple
Listing Service Your listing featured Targeted ads and Your home sent to Your property Strategically scheduled

syndicated to 100+
real estate websites.

on the most-visited
real estate websites.

organic posts to

our database of

showcased to our
network of agents,

open houses and
private showings

reach qualified active buyers and
local and out-of-state

buyers.

to attract the best
possible buyers.

relocation specialists,
and investors.

investors.

OUR PROMISE TO YOU

We treat your home like it's our own—providing expert guidance,
transparent communication, and relentless marketing to deliver
the best results.

FloridaRealEstatePlaces.com

. SERVING SARASOTA,
DN BROKER | OWNER SIESTAKEY, LONGBOAT KEY,
T pniclz R, 941-233-4646 LAKEWOOD RANCH,

REAL ESTATE PLACES PALMER RANCH, VENICE,
B4 FREPHomes@gmail.com

Tamara J. Beckel, Broker

AND FLORIDA'S GULF COAST
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FloridaRealEstatePlaces.com

FREPHomes@gmail.com

Completing these important forms before your home ™
hits the market helps us list your property accurately,
satisfy legal requirements, and respond quickly

when offers arrive.

THE FORMS YOU CAN EXPECT TO SIGN

This is the primary agreement that authorizes us to market and
RESIDENTIAL LISTING AGREEMENT sell your property. It outlines the price, listing period, compensation,
Exclusive Right of Sale Listing Agreement marketing authorization, and the duties and responsibilities of

both the seller and broker.

This form explains the different types of brokerage relationships
AGENCY DISCLOSURE available, our role as your broker, the duties we owe to you,

and how we represent your interests.

SELLER’S REAL PROPERTY Florida law requires sellers to disclose all personally known material

facts that could affect the value or desirability of the property.

DISCLOSURE STATEMENT Honesty and accuracy protect both you and the buyer.

2
HOA / CONDOMINIUM If applicable, this form discloses information about the Homeowners
AS S O CI ATI ON DI S CL 0 SURE Association (HOA) or Condominium Owners Association (COA),
3

including fees, rules, assessments, and governing documents.

LEAD-BASED PAINT DISCLOSURE Federal law requires this disclosure for homes built before 1978.

; ; 5 It informs buyers of any known lead-based paint or lead hazards
Required for homes built prior to 1978 and their right to further inspection.

Florida law requires buyers to be notified of the potential for

RADON GAS DISCLOSURE naturally occurring radon gas. This notification must appear on

at least one document executed in the transaction.

FLOOD DISCLOSURE Sellers must provide a written Flood Disclosure (Florida Realtors®

3 : Form FD-1) at or before the time of contract. This includes whether
Required by Florida Law flood damage claims have been filed and whether any federal
(Effective Oct. 1, 2024 - Updated Oct. 1, 2025) assistance has been received. For Sarasota and the barrier islands,

collecting this information upfront is now standard practice.

OUR COMMITMENT TO YOU

We will guide you through every necessary form, explain each one clearly,
and make the process simple and stress-free. Accurate forms upfront mean
a smoother sale, stronger buyer confidenge, and fewer surprises along the way.

FLORIDA REAL ESTATE PLACES

find Your Florida Lifestyle.

Pg50f 13
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UNDERSTANDING

7 OFFERS

RELTE PCES Iﬁ’@ MM:QT%,&I‘L P’MC@

When offers begin arriving, it can be tempting to focus

X \ )
. )
2 s ™)
\ 7 < =
s, . E 2 7\

only on the purchase price. However, the strongest offer

isn't always the one with the highest dollar amount.

FloridaRealEstatePlaces.com

Every offer contains terms and conditions that can
significantly impact your bottom line, the likelihood of

closing, and your overall selling experience.

As your broker, | carefully evaluate every aspect of each
offer and explain the advantages and potential risks before
you make a decision. My goal is to help you choose the
offer that provides the greatest overall value—not simply

the highest number.

WHAT WE REVIEW WITH EVERY OFFER

PURCHASE FINANCING CASH VS. INSPECTION APPRAISAL CLOSING SELLER
PRICE FINANCED PERIODS CONTINGENCIES TIMELINE CONCESSIONS
The offered price Cash, conventional, Cash offers often Shorter inspection We'll assess the The proposed Requests for closing
is important, butit = FHA, or VA financing close faster with periods provide possibility of an closing date costs, repairs, or
is only one part of each have different | fewer contingencies,  greater certainty, appraisal shortfall should align with credits directly
the overall offer. requirements and while financed offers while longer and discuss your your moving plans affect your
levels of risk. may offer a higher = periods may create available options. and personal net proceeds.
purchase price. | additional risk. schedule.
A
THE BOTTOM LINE

A successful sale isn't determined by price alone. The strongest offer is the one that
balances price, financing strength, contingencies, timing, and certainty of closing.
My role is to help you evaluate every offer objectively, negotiate strategically,

and guide you toward the decision that best protects your interests and
maximizes your proceeds.

FLORIDA REAL ESTATE PLACES

Find Your Florida Lifestyle. ———
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AL ESTATE PLA

CES

Tamara J. Beckel, Realtor
® 941-233.4646

@ FREPHomes@gmail.com
FloridaRealEstatePlaces.com

o

~® @06

SALES PRICE & MORTGAGE PAYOFFS

Your estimated sales price and all outstanding
mortgage balances are used to determine
your starting net proceeds.

BROKERAGE FEES

Real estate brokerage compensation
agreed upon in the listing agreement.

PROPERTY TAXES

Florida property taxes are paid in arrears
and prorated to the day of closing.

PROPERTY TITLE SEARCH

Verifies ownership and identifies liens or
other title issues. Typical cost: $200-$500.

MUNICIPAL / PROPERTY LIEN SEARCH

Searches for unrecorded municipal obligations
including utilities, permits, and code violations.
Typical cost: $200-$400.

TITLE CLOSING / SETTLEMENT FEE

Charged by the title company or closing
attorney to facilitate closing.
Typical cost: $700-$1,000.

Your Seller’s Net Sheet is a detailed estimate of
your costs and net proceeds based on the anticipated
sale price. Final figures will be provided on the

Closing Disclosure.

QO®OE6 O

WHAT’S INCLUDED IN YOUR SELLER’S NET SHEET ——

HOA ESTOPPEL CERTIFICATE

Confirms association balances and fees. Florida
law limits standard estoppel fees, with additional
charges permitted for expedited service or
delinquent accounts.

COURIER FEES

Delivery of original documents and
payoff requests. Typical cost: $50-$100.

REMOTE ONLINE NOTARY (RON)

Electronic notarization fees when documents
are signed remotely. Typical cost: $100-$250+.

RECORDING FEES

County recording charges for deeds and
related documents. Typical cost: $50-$250.

OWNER’S TITLE INSURANCE POLICY

Customarily paid by the seller in much of Florida;
however, in Sarasota, Miami-Dade, Broward,
and Collier Counties, it is often paid by the
buyer unless negotiated otherwise.

FLORIDA DOCUMENTARY STAMP TAX
Paid by the seller in most transactions at $0.70
per $100 of the sales price ($0.60 in
Miami-Dade County).

FIRPTA WITHHOLDING FOR FOREIGN SELLERS

Under the Foreign Investment in Real Property Tax Act (FIRPTA), foreign sellers are generally
subject to a 15% withholding on the gross sales price. These funds are held by the closing agent
and remitted to the IRS. The withholding is not necessarily the final tax owed—eligible sellers
may recover all or part of the withheld funds by filing a U.S. tax return.

FLORIDA REAL ESTATE PLACES

—— Find Your Flornida Lifestyle.

Pg7o0f13
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FIRPTA
5 WITHHOLDING 2

What ﬁvwc‘gn Sellers
Need to Knou

FIRPTA (the Foreign Investment in Real Property

E@’FREPHorﬁes@gmail.com

FloridaRealEstatePlaces.com  withholding of federal taxes when foreign

Tax Act) is a U.S. tax law that may require a

sellers sell U.S. real estate.

If you are not a U.S. citizen, green card holder,
or do not meet the substantial presence test,

FIRPTA may apply to your sale.

KEY FACTS ABOUT FIRPTA

® €

WHO IT WITHHOLDING PURPOSE POSSIBLE EXCEPTIONS WORK WITH
APPLIES TO REQUIREMENT REFUND THE RIGHT TEAM

FIRPTA applies to The buyer is generally The withholding After you file a U.S. Some sellers may Proper planning
foreign persons— required to withhold helps ensure the tax return, you may qualify for an and paperwork
individuals, trusts, 15% of the gross sale seller pays any be eligible for a exemption or a are essential to

partnerships, price and send it to potential U.S. refund of some or reduced withholding protect your
corporations, and the IRS. This happens capital gains tax all of the withheld through an IRS interests and
estates—who sell at closing. from the sale. amount. Withholding maximize your
U.S. real property Certificate. net proceeds.

interests.

—— * HOW FLORIDA REAL ESTATE PLACES CAN HELP F ——

We guide foreign sellers through the FIRPTA process
so there are no surprises at closing. IMPORTANT NOTE
FIRPTA rules can be complex and the
consequences of not complying can be
significant. Always consult with a qualified
We make sure the correct paperwork is in place to keep U.S. tax professiona! for .advice specific
your sale on track and compliant with IRS rules. e ycststion

OUR COMMITMENT TO YOU

Selling U.S. real estate as a foreign seller comes with unique considerations.
Our experienced team is here to simplify the process, coordinate with your advisors,
and help you achieve a successful sale with confidence and peace of mind.

FLORIDA REAL ESTATE PLACES

We work with your tax advisor or CPA to help you explore
possible exemptions, reduced withholding, and refund options.

QOB

Find Your Florida fi/edéy/e.
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THE

SELLING -
PROCESS

Here's a simple step-by-step overview of the

REALESTATE PLACES

ﬁ_\. 941 233 4646
= FREPHomes@gmall com
FloridaRealEstatePlaces.com

selling process from our first meeting to the

day you receive your funds.

Listing Consultation & CMA

Meet, tour the home, review the market, deliver the CMA and recommended price range.

Sign Listing Agreement

Execute the Exclusive Right to Sell, confirm price, establish marketing timeline.

Pre-Listing Preparation
Complete the checklist, coordinate photography, signage, lockbox, and MLS data entry.

Go Live on Market

Listing launches to MLS and portals, marketing campaigns activate, showings begin.

Showings & Feedback

Qualified buyers tour, feedback delivered within 24—48 hours, weekly activity review.

f@ay STEPS

Receive & Negotiate Offers

Al offers presented promptly, analyzed on price, terms, financing, and contingencies.

Under Contract

Manage inspection period, appraisal, and repair negotiations.

Clear to Close

All contingencies satisfied, title prepares settlement statement, seller reviews net proceeds.

Closing Day

Sign, hand over keys, receive funds.

FLORIDA REAL ESTATE PLACES

 Fond Y Tlirtds Ll ——
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WHAT BUYERS
ARE LOOKING FOR

147

ﬁAI. TATE LACES Tamara J. Beckel, Realtor Q941-233-4646

FloridaRealEstatePlaces.com @ FREPHomes@gmail.com

Modern, updated appliances Open and spacious layout
Ample counter space Abundant natural light

Plenty of cabinet storage Neutral colors and décor
Clean, functional layout Comfortable for everyday living
Well-lit and inviting Great for entertaining

£ 4

~ SRR ‘ : J o I r
PRIMARY SUITE OUTDOOR LIVING
Spacious and private Well-maintained landscaping
Large closet space Patio or lanai space
En-suite bathroom Room for dining or relaxing
Clean and move-in ready Privacy and good views
Peaceful and relaxing atmosphere Great for entertaining

Homes that check these boxes attract more buyers, show better, and sell faster.
Let's make sure your home is ready to impress!

FLORIDA REAL ESTATE PLACES

Find Your Florida Lifestyle. ———
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THE EMOTIONAL SIDE

OF SELLING

Selling a home means far more than paperwork

- (M 941-233-4646
PO NS

and an accepted offer. For many families, it's

saying goodbye to where birthdays were

celebrated, children were raised, and everyday

B = FREPHomes@gmail.com

FIOI‘idaRealEstatePlaces.com It's normal to feel excitement, uncertainty,
sadness, and relief—sometimes all at once.

memories were made.

In more than 30 years helping Florida homeowners,
we’ve learned the smoothest sales are the ones
where sellers feel supported. Our goal isn't just to
sell your home—it’s to carry the weight of the
transaction so you can focus on your next chapter.

WHAT MANY SELLERS EXPERIENCE

©® 6 O O

MEMORIES FAMILY LETTING GO MAJOR LIFE TRUSTING THE LOOKING
DECISIONS CHANGES PROCESS FORWARD
Every room tells Selling often A home is worth Many sales follow Let an experienced

Selling isn‘t only
broker handle

pricing, marketing,

a story. It's involves spouses, far more than its retirement,

about leaving a

natural to children, or market value. It relocation, divorce,

home. It's about

reflect on the extended family, holds years—even downsizing, or loss. negotiations, and

making space for

life you built and everyone decades— These transitions paperwork—so you

what comes

within these processes it of your life. add emotional can focus on your

next.

walls.

differently. That's
okay.

weight.

family, not

the stress.

"

OUR PROMISE TO YOU

Transactions run on contracts
and spreadsheets. People don’t.

Every seller has a story, and
every home is an important
chapter. We listen before
advising, offer patience before
pressure, and seek

understanding before the sale.

»

REMEMBER...

Your home did exactly what it
was meant to do. It protected
your family, witnessed your
milestones, and became part
of your story. Now it's ready
to become part of someone
else’s.

The memories stay with you
forever—and your home will
make new ones for another family.

i

OUR COMMITMENT TO YOU

Our work goes well beyond pricing,
offers, and paperwork. We're here
to make one of life’s biggest
transitions feel manageable,
respectful, and stress-free.

From our first conversation through
closing day, we'll provide steady
guidance and experienced
representation—helping you move
forward with confidence while
hooring the dapgte you're sriing.

FLORIDA REAL ESTATE PLACES

Find 'ydu/‘l.f Flornida fzfedé«//e.
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FREQUENTLY
ASKED QUESTIONS

RE AL ESTATE p|_ ACES Tamara J. Beckel, Realtor Q 941-233-4646
FloridaRealEstatePlaces.com @FREPHomes@gmail.com

|—| 1. HOW LONG WILL IT TAKE TO SELL? ! \ﬁ
The time it takes to sell depends on market e : e —4

conditions, pricing, and your home's location.

7

On average, homes in our area sell within

30 to 60 days when priced correctly. \

2. SHOULD I MAKE REPAIRS BEFORE LISTING? ' ﬁ *‘_
p, 4\

Not always. Minor updates can help, but major repairs

aren't always necessary. We'll advise you on what

will give you the best return on investment. =

3. DO I NEED TO BE PRESENT FOR SHOWINGS? =

No, you don’t need to be present. In fact, it's often
better if you're not. Buyers feel more comfortable
exploring and imagining the home as their own.
We'll handle all the details for you.

4. WHAT HAPPENS IF THE APPRAISAL COMES INLOW? [

If the appraisal is lower than the sales price, we can
negotiate with the buyer, adjust the price, or explore
other solutions. We'll work to protect your bottom line.

5. CAN I BUY AND SELL AT THE SAME TIME?

Yes! Many clients do. We'll create a customized plan
that coordinates the timing of your sale and purchase

so the transition is as smooth and stress-free
as possible.

FLORIDA REAL ESTATE PLACES

—— Find Your Florida Lifestyle.
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REAL ESTATE PLACES

Thank you for considering
Florida Real Estate Places to
represent the sale of your homeg

FloridaRealEstatePlaces. com:

- WHAT HAPPENS NEXT? —

SIGN LISTING PREPARE SCHEDULE LAUNCH SHOWINGS CLOSING
AGREEMENT YOUR HOME PROFESSIONAL MARKETING & OFFERS DAY
PHOTOGRAPHY CAMPAIGN

OUR PROMISE TO YOU ' READY TO
Honest Communication GET STARTED?

Strategic Pricing FLORIDA REAL ESTATE PLACES

Maximum Exposure
= Tamara J. Beckel, Broker

Professional Guidance e 941-233-4646
Concierge-Level Service @ FREPHomes@gmaﬂ_com

Your goals are our priority. : 2 ?
We are here to deliver results Lets work 6&96‘%“@’ to achieve
L you can ceunt on. ) the best p&éélﬁ&/ sutcome!

FLORIDA REAL ESTATE PLACES

Skilled Negotiation

0000006

Find Your Florida Lifestyle.
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